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Willing to Relocate

I am seeking the position of Director of Sales Laser and Systems Division

OBJECTIVE STATEMENT

As the Director of Sales, I will apply my comprehensive technical and business background along with my sales and sales management experience to develop and direct a high achieving team producing superior results while making an immediate and significant impact on this company’s revenue generation and resultant net income.

SELECTED ACCOMPLISHMENTS

· Established, staffed, trained, and led a local sales team; repositioned the sales philosophy from a reactive account management approach to a proactive consultative approach.  Installed sales activity and account development tracking tools for the sales force.  Result: Significantly improved sales results and positioned the sales team to exceed a $3,000,000 quota while capturing several new accounts. 

· Directed company commercial activities in Latin America and Europe providing unique communications system solutions both through consultative direct sales generation and the supervision of regional sales managers, channel partners, and independent resellers. Result: Increased sales in Europe from less than $400,000 to greater than $4,500,000 and in Latin America to $6,000,000 a 300% increase, both within the first year. 

· Employed large account management principles to effectively manage the development of multiple-influence complex large international sales relationships with C level customers. Result:  Maintained successful relationships with global entities for more than 3 years and obtained over $16,000,000 million in revenue.
· Served as corporate liaison in Indonesia during the integration and rationalization of a newly acquired business unit. Result: Recommended and implemented organizational changes that yielded greater than an $85,000 per month reduction in operating expenses.

EMPLOYMENT HISTORY
Communications Company, Houston, Texas



2003 – 2007

Director of Special Projects Asia Pacific    Director of Technical Marketing

Company is the Premier global provider of private managed communications services to remote and harsh locations.  Serves primarily the Oil and Gas, Construction, Mining, and Maritime markets.

Independent Contractor, Houston, Texas



2000 – 2003

Consultant, Business Development

Principles possessed over 70 years of aggregate experience in communications system design and deployment, marketing support of new product introductions, and development of situation specific sales approaches.
High Tech Manufacturer, Houston, Texas 


             1987 - 2000
Director of Strategic Accounts (Global) and Sales -- Latin America Director of Product Marketing 

Director of Business Development Director of Technical Services 

Manufacturer is a leading global provider of complex integrated communications systems based on point-to-point microwave radio technology.

Schlumberger Well Services, Houston, Texas



1979 – 1986

Senior Engineering Development Technician Senior Technical Writer

Schlumberger is the founder and world leader in down-hole services for the Oil and Gas industry, maintains operations in more than 105 countries, a continuously successful company for more than 70 years.


EDUCATION AND SPECIALIZED TRAINING

BBA – Management, MBA - Finance, Our Lady of the Lake University, San Antonio, Texas
USAF, Electronic Communications 

SELECT KEY WORDS

Written oral communications skills well-organized motivated enthusiastic self-starter activator planning leadership teamwork relationship building sales management team player managing sales representative networks business savvy work closely with customers work independently minimum supervision understand business development sales techniques and processes computer skills Microsoft Office software suite worldwide travel international experience Latin America Asia Pacific Europe large account management strategic selling conceptual selling to VITO business experience progressive responsibilities significant record of achievement direct sales staff selection sales team building major account development operational management addressing oil and gas mining construction P&L executive management telecommunications US international markets  customized unique client solutions consultative and collaborative strong client relations  international sales consultative sales strategic planning negotiation customer acquisition proposal development large account management client retention self-assurance analytical intellection
